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Supervisory Board Meeting

TomorrowNow Status Update

February, 2007

Thomas Ziemen, SAP AG
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Offer lower priced 24x7 maintenance alternative to PeopleSoft, JD Edwards,
and Siebel customers with 50% savings on current support and maintenance fees
Provide those customers with a choice to migrate to SAP (at their own pace}

B

= Safe Passage pipeline {403 opportunities currently in process), TomorrowNow pipeline {816 open
opportunities), and revenues justify the cost of the acquisition and additional operating expenses

installed base grown to 216 customers with 228 TomorrowNow customer contracts signed in 2006 (139
new contracts and 89 renewals in 2006; 121 signed in 2005 with 75 new deals and 46 renewals)

in total € 41.4 million reduction of Oracle maintenance revenue since acquisition of TomorrowNow
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;- € 9.0 million TomorrowNow stand-alone revenue in 2006 (€ 3.5 million in 2005)

Marketing: Oracle Disruption Campaign Q3/2006 resulted in high lead success rate for
TomorrowNow, i.e. high return on marketing investments
# Qracle Turn up the Heat Campaign resulted in 150+ opportunities for TomorowNow (17 contracts signed)

+ F&A: Globalization of business in cooperation with SAP regions is a challenge and was
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