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IN THE SUPERIOR COURT
OF THE STATE OF DELAWARE

IN AND FOR NEW CASTLE COL]NTY

T N  R E :
SEROQUEL LITIGATION : MDL NO. 1,769

:
THIS DOCTTMENT REI,ATES :
TO ALL ACTIONS :

I N  R E :
RISPERDAL/SEROQUEL/
ZYPREXA LITIGATION

SUPERIOR COURT
OF NEW JERSEY
LAW DIVISION
MIDDLESEX COUNTY
C A S E  N O .  2 7 4

AIMEE DANIELS, IN THE CIRCUIT
COURT OF THE
COUNTY OF ST. I . ,OU]S
STATE OF
MISSOURI
0 5 c c -  0 0 4 7 5 9
D]VTSION 6

V .

ASTRAZENECA
PHARMACEUTICALS,  L .P .
E T  A L ,

SANTOS MALDANADO t i
m i ^ ^ -  h , ,  - F A  f  L y ^ r r . r L .L l r r r ] L / r  ,  r r y  a r r \ r  u r r r \ J L a Y r r ;

his  natura l  mot .her  :
: n d  n a v r -  f  r - i  a n d

LOUISE WILSON :

.TANSSEN PHARMACEUTICA ;
L . P . ,  E T  A L .  :

IN THE CIRCUIT
COURT OF THE
COUNTY OF ST, LOUIS
STATE OF
MTSSOURI
0 6 c c - 0 0 3 9 3 0
DIVISION 6

.Tune 20 ,  
_200'7

CONF lDENTIAL

30 (b )  ( 5 )  depos r t i on  o f  ASTRAZENECA
PHARMACEUTICALS, L.P. ,  by and through
ALFRED PAULSON.

Go lkow  Techno loq ies ,  I nc .
one  L i be r t y  P lace l  51s t  F l oo r

1650  Marke t  SL ree t
Phi ladelphia,  Pennsylvania 19103

877 .3 ' 70 .3311

Gol -kow Techno l -oq ies .  fnc .  -  a -877  -370-DEPS



Conf ident. iaL -  Al- f red Paul-son

Page 2

KATHRYN SCHULTZ. :  SUPERIOR COURT OF 1

A P P E A R A N C E S :

CRUSE. SCOTT, HF,NDERSON & AI,LEN,
LLP
b \  r .  s c o  l - r  A L L E N .  J R . .  E S Q U T R E
7th FIoor
2771 Allen Pafkway
Houston. Texas 77019-2133
17t3) 650-6600
sallen@crusescott com
Counsel for the Plaintiffs

LAMINACK. PIRTLE & MARTINES, LLP
BY: THOMAS W. PIRTLE. ESQUIRE
4401-oursiana. Sui le |  ?50
Ilouston. Texas 77002
t1t3) 292-275A
tomp@lpm-traill aw.com
Counsel tbr the Plainlilti!

PEPPER HAMILTON LLP
BY: ALLYSON LANE BACCINI,  ESQU]RE
3000 Two Logan Square
| 8th and Arch Slreets
Philadelphia, I'ennsylvania 19103
( 2 1 5 )  9 8 1 - 4 7 8 1
baccinia@pepperlaw.com
Counsel for Eli Lilly & Co.

BAKER BOTTS I,I,P
BY: RICHARD L. JOSEPHSON. ESQUIRE

and
ELIZABETII  EVE BAKER. ESQUIRE

One Shell Plazn
.t l0 Louistana
tlouston. Texas 77002
( 7 1 3 )  2 2 9 -  1 2 3 4
rr chard josephson@bakerbotts.com
€hzabetb.baker@bakerbotts com
Counsel for Astrazeneca

A P P ti A R A N C I S (cont'd.):

DRINKER BIDDLE & REA'IH LI-P
BY: VIK'l-ORIYA MEYEROV. ESQtjlRE
One Logan Square
l Sth and Cherry Streets
Philadelphia. Pennsylvania ) 9l 03
( 2 1 5 )  9 8 8 -  n  3 6
viktoriya.m€yerov@dbr com
Counsel for Janssen Pharmaceuticals

HOCAN & HARTSON, LLP
BYI MONICA N, SAHAF, ESQUIRE
Columbia Square
555 Thirteenth Street, NW
Washington, DC 20004
(202) 63'1-5s32
mnsahaf@hhlaw,conl
Counsel for Bflstol Myers

A L S O  P R E S E N T ;

CHUCK HUNGER, Paralegal
JENNIFER MARTIN, Paralegal
ROBERT McDONALD, videographer
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LENA BARNEI'1,  m,nor.  r  IN THe CIRCUIT
br and through her : COUR] OF IHE
natural  molh€rand :  COUNI Y Or S'1.  LOUIS
next frend. STATE OF
MARYBARNE]-I  MISSOIIRI

V :  06CC-000311
JANSSEN PrlARl\4ACEUTICA: DIVISION (r
L P . E T  A L .  i

LOIS aAER, f ls  :  IN THE CIRCUIT
Rrpresenhtive ofrhe: COURI OF II.l8
Fsral€ ot  N1ATTHEW COUN'IYOIrSI I .OUIS
BAER, Deceased STATE OF

V MISSOURI
JANSSEN PHAR]T4ACEIJTICA O6CC OOI4OI
L P .  ET AL :  DIVISION 6

TLRRY STRINCER IN THE CIRCTJ|I
: COURT On THI

V COLNTY OF ST LOU]S
: STATD OF

JANSSEN PltAR\{ACeUTICAT MISSOURI
L P . E l   L .  : 0 6 C C - 0 0 2 1 7 3

: DIVISION 6

STFPHEN ROSAS IN THE CIRCUI'I'
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30(bX6) deposition of ASTR.{ZENECA
PI"IARI\4ACEUTICALS, L.P,, by and through
ALFRED PAIJLSON, taken pursuant to notice,
was held at the Four Seasons Hotel, One
Logan Square, Philadelphia, Pennsylvania
19103 commencing at  9;05 a.m.,  on the
above date, before Linda Rossi Rios, RPR,
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t have you ever been involved in any
2 forecasting or been privy to any
3 forecasting for Seroquel while you've
+ been at AstraZeneca?
5 A.  No.
6 Q. Ever?
I  A.  No.
I  Q.  Okay.  On your  resume in
9 1993 to 1994, it's listed, the second

1o bullet point, that you lcad the
11 conr,ersion of the sales organization from
12 IMS retail outlet-based data to
l-3 prescription-based data while you were at
T4 Zeneca2
15 A. That's correct.
16 a. Has that structure for the
L't sales organization fiom IMS retail
18 outlets-based data to prescription-based
19 data remained in effect up until today
20 while you arc at AstraZeneca?
2L  A .  No .

2 Q. I think I know. but I want
3 the jury to make sure I understand, what
4 does it rnean, when you lead the

P a g e  1 0 3 P a g e  l O 5

specialist has at his or her disposal a
database of information which identifies
for that professional sales specialist
what medications that doctor prescribes
in the CNS area, the number of
prescriptions of particular medications,
be it Risperdal versus Seroquel or
Zyprexa versus Seroquel. The
professional sales specialist has data
that tells that professional sales
specialist how much Seroquel that doctor
prescribes, how much Zyprexa that doctor
prescribes, what are old prescriptions
and what are new prescriptions. ls that
true?

A. I'd like to break that
question down into all of its components.

a Sure. Please do. I'd love
you to.

A. So if you could rePeat the
questlon?

a. How about this. What data
in regard to prescription, what

1 conversion ofthe sales organization from i 1
2 IMS rctail or"rtlet-based data to 1 2
3 prescription-based data, what does that i 3
4 mean? i 4
s A. So prior to '93, the way the I 5
6 data supplied to AstraZeneca came in \ 6
z fbrm, it was prescription, new RX \ 7
8 prescription, TRX prescription. 1 8
9 Q. Wait. You need to -- i  9

10 A. Got it. New RX l1o
11 prescription. i11
L2 a. How do you spell that? ir2
13 A.  New, N-E-W, R-X.  ,13
L4 a New RX? tr4
ls  A.  RX. i rs
16 a I know what you meant. t 116
17 d idn ' t  understand you.  L1
18 A. Sorry. t18
19 a New RX, and what did you 1I9

o say? :,2a
r A. T, for total, RX data. ,2!

22 a.  Right,  i22
23 A. Reported to an outlet level, :23

+ mean ing  a  rc ta i l s to re ,  a  pharmacy.  fhe  ' .24 riotion data does a professional

P a g e  1 0 4

7 dara got better, the data actually then
2 could be reported in approximation to the
3 physician level.
4 Q. Right. So what you're
5 saying is -- and you got this data from
6 third-party vendors, did you not?
'7 A. Correct.
8 Q. Okay. And AstraZeneca still
9 gets this prescription-based data from

l-O third-party vendors, does it not?
11 A. Correct.
12 a And what you're telling me
13 is that AstraZeneca has the ability,
L4 through the gathering ofdata from
15 third-party vendors, to determine what a
16 particularphysician'sprescribing
t'7 behavior is in regard to not only
18 Seroquel in pafi icular, but all CNS
19 products in general, are you not?
20 A.  Yes.
2I a Yes. So before this
22 professional sales specialist in

: Philadelphia who walks into a physician's
24 office. that professional sales

27 (Pages  102  to  105)

-  l - -877  -370  -DEPSGo lkow  Techno ]og ies ,  I nc .



Conf iden t ia l  *  A l - f red  Pau lson

Page  106

1 sales specialist have on an individual
z physician before that prof-essional sales
: specialist gocs into that doclor's
4 office?
s A. So they have new RX, and TRX
6 data.
7 Q. Tell the jury new l{T means
I new prescription data?
9 A. New prescription.

10 a And TRX means total
11 prescription?
L2 A.  Correct .
13 a What clse do they have?
L4 A. They have that -- they have
15 that information for Seroquel and other
15 atypica l antipsvchotics.
1-'7 a And the other atypical
18 antipsychotic would bc Geodon, Abil i fy,
19 olanzapine, Risperdal, what else?

o A. Correct. Clozaril.
1 Q. Clozaril. That's a second

22 generationantipsychotic?
23 A. Right.
24 a lt's the most effective

P a g e  1 0 8

1 told you that?
2 A. No.
3 MR. JOSEPHSON: Objection.
4 BY MR.ALLEN:
5 Q. As the national sales
6 director, are you ever -- do you ever
7 have any interaction with the scientific
8 affairs department or medical affairs
9 department or any department who updates

10 you on the most recent safety and
11 efficacy studies being done on second
12 generation antipsychotics in general
13 and/or Seroquel in particular?
L4 A.  No.
l,s a. Okay. As national sales
16 director, and/or in your previous role as
L7 regional commercial leader, have you ever
18 been taught, informed of received a
19 report on, given any information on, in
20 your role at Astrazeneca, on the CATIE
2L study, on the CLASS study, on the
22 consensus statement. have you ever
23 received any information or reports on
24 those types ofdala in your role as

P a g e  1 0 9

either regional commercial leader or
national sales director?

A.  No.
a. Is there any method,

mechanism, protocol, policy or procedure
at AstraZeneca whereby the professional
sales specialist and/or their directors,
be it area directors, regional managers
or national directors, whether anybody in
the sales department is updated, given
reporrs on, written information on the
most recent epidemiology studies or
scienti{ic studies concerning second
generation antipsychotics in general or
Seroquel in particular?

A. No.
a No. So, therefore, it would

be impossible, l i terally impossible for a
pharmaceutical sales specialist to infotm
a physician of the most re cent scientif ic
and/or cpidemiology information
concerning second generation
antipsychotics in general or Seroquel in

P a g e  1 0 7

t second generation antipsychotic. Have I r
2 you been trained on that? Did you know | 2
3 Clozaril is the most effective second I 3
4 generation antipsychotic? Have they I 4
5 trained you on that therc at AstraZeneca? I s
6 A. I 've been tra ined on ' 6
7 Clozari l .  ;  t
s Q. And is i t  the mosl effect ive : I
9 second generation antipsychotic in your I 9

10 t ra in ing? i10
11 A.  I  don ' t  reca l l .  r11
12 a You don't recall. You've 112
13 been trained on thc CATIE results? lr:
14 A.  No.  i14
l-s a, Do you know what the CATIE i15
16 study is? j16
17 A.  No.  117
18 a. Are you fanri l iar with the ,18
t9 fact -- has anybody told you in vour role 119

o as the professional sales i2a
1 spec ialist/national sales director that ' ,21

2 the discontinuation rates for second ,22
:  generat ion ant ipsychot ics in  the CATIE 23

24 studv were alarminslv hieh? Has anvbodv i2s icular since the professional sales

28 (Pages  106  to  109)
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1 into the Touchstone system and look at a
2 call history, that is how many times this
3 doctor has been called upon by any sales
4 rspresentative for AstraZene ca?
5 A. That's coruect. There's
6 l imited history in there, but that's
? correct, they could look back.
8 Q. Okay. And the call notes
9 are in there, what tlanspired in the
0 doctor's off ice previous -- on previous
I visits?
2 A. Again, limited history.
3 Q. Okay. But there's
4 information on that?
5 A. That's correct.
6 Q. You said sell ing. You said
7 on this database the sales aids that are
B available to the detail or the
9 pharmaceutical sales rep are available on
o this software system?
1 A. 'fhat's correct. Our
2 approved promotional pieces are on the
3 softlvare.
4 Q. And can they be downloaded

P a g e  2 0 0

antipsychotics. Is that correct?
A. That's correct.
a. They could determine how

many scripts the doctor is writing of
Risperdal, or Abil i fy, or Zyprexa and
Seroquel. ls that right?

A. That's right.
a. They can determine the dates

ofthe prescriptions, whether they're new
prescriptions or whether they're old --
refills ofold prescriptions. ls that
correct?

A. That's incorrect.
a. Okay. Well, tel l me what

they can tell about that.
A. So they can -- they see new

RXes, which the definition of that is a
new piece ofpaper or a refi l l .  There's
no date associated with that.

a. Okay.
A. And then TRX, which is

total, so that would be new and refills.
I'm sorry, new pieces of papers, refills
on all historical.
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1 by thc sales representative?
z A. No-
3 Q. Okay. lt just gives a
+ l isting of what's available?
5 A. No, thc actual materials are
6 there. The rep doesn't download. The
7 materials, when they're updated, are
B pushed to the rep.
9 Q. Actually the physical

1 0 materials are in the representative's
11 hands?
1,2 A. They do have promotional
13 materials in their hand. They also have
14 promotional material on thc laptop.
ls a Cotcha. And they can use a
16 laptop with the physician and/or
L7 healthcare provider. Is that right?
18 A. That's correct.
19 a And the third general
20 category of information is the data. you
2\ said the data would be the prescription
22 history, the sales rep could determine
23 how much this doctor does or does not
24 prescribe second generation

P a g e  2 0 1 .

O. Now, what system -- is
Touchstone the primary, if that's the
word. you tell me if i t 's not. is
Touchstone the primary software system or
database that's utilized by the PSSes on
a daily basis?

A. Yes.
a Okay. What system was used

prior to Touchstone to provide the sales
rcpresentatives with the same
information?

A. It was l imited in the
information it had. It didn't have all
of what Touchstone has, but Compass.

a. Compass. Okay. When was
Compass, approximately, you've
actually -- you know, we've looked at
your CV a lot. You've been involved in
safes either at Zeneca or AstraZeneca
since 1994. When was Compass -- when did
it begin to be utilized by the PSSes?

A. Again, an approximation.
a Yes, sir.
A. Around 2000.
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